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It was June 2019.  The supply of 

homes priced between 5 and 10 

million dollars in Laguna Beach 

was a miserable 75 months. This 

broker was doing an open house 

at Blue Lagoon.  A Lagunita 

homeowner came through.  We 

discussed the market.  I got her 

email and sent her detailed 

monthly reports.  Fast forward 3 

years, the supply of $5-10M 

homes had collapsed to 1.5 

months:  an unprecedented 98% 

drop.  She and her husband 

were thinking about selling.  We 

went over the comps and as-

sessed the market.  They decided 

to list.  

Across all sectors in April, the 

median Laguna Beach closing 

price was up $100,000, settling 

at an even $3,000,000.  The 3-

month dollars per square foot 

finished near record levels at 

$1,522.  The days on market re-

mained low at just 11 days. 

Others, say this market is slow-

ing down.  They say higher 

mortgage rates and reduced de-

mand are risks to this mar-

ket.  Let’s take a closer look. 

Demand, as a percentage of the 

market, has not slowed.  Ab-

sorption, the ratio of active to 
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3 Lagunita Drive 
Laguna Beach  |  $5,200,000 

Rare Opportunity to Own a Slice of Coastal Paradise in Lagunita  

Expansive Ocean Views - Private Gated Community - Tranquil      
Location Away from Highway - Steps to the White Sands of Victoria 
Beach - 2,054 square foot featuring 3 bedrooms, 3 bathrooms       
(2 Ensuite) - 6,480 Square Foot Street-to-Street Lot - Two-Car      
Garage Access off Nyes Place - Updated, Open Great Room Floor-
plan Perfect for Indoor-Outdoor Entertaining - Large Ocean-View 
Patio and Two Semi-Private Patios - Wet Bar with Built-in Wine 
Refrigerator - Outdoor Shower - Near Iconic Victoria Beach Pirate 
Tower, the Drake, and the World Renowned Montage Resort & Spa. 

Boyd Roberts, Broker 

Laguna Gallery Real Estate  
949-463-9152 

DRE 01354788 

www.LagunaGalleryRealEstate.com 

http://www.lagunagalleryrealestate.com/
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DON’T DO IT 
 

Do Not Sell Your Home Off Market 
 

You CANNOT realize a home’s full price, if you sell off market.         

Millions of dollars are being left on the table.  I am an expert on 

the Laguna Beach real estate market and am uniquely suited to 

get you top dollar.  Realize your home’s full value - call me.  

Boyd Roberts | 949-463-9152 | DRE 01354788 
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April 2022 Closing Detail 
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April 2022 Sales Data 
 

 

 

  Active Median (As of 5/1/2022)   $ 4,195,000  63 Listings 

 

   $ per Square Foot Median     $ 1,733 

 

  Pending Median (As of 5/1/2022)    $ 2,425,000  38 Listings 

 

  $ per Square Foot Median     $ 1,305 

 

 Sold Median April 2022   $ 3,000,000  37 Sales 

 

  Price Reduction Median  $      45,000  1 % 

  $ Per Square Foot Median     $ 1,422 

 

 Sold 3 Month Median     $ 3,000,000  116 Sales 
 

  $ Per Square Foot Median      $ 1,522 

 

 Sold 6 Month Median               $ 3,045,000   221 Sales 

 Sold 12 Month Median    $ 2,825,000  534 Sales 
 

  Price Reduction Median       $   80,000  3 % 

  $ Per Square Foot Median          $ 1,321 

 

 Sold 2021 Median        $ 2,650,000  568 Sales 
 

 PENDING INDICATOR (Pending - Sold)     -  $    575,000 

 SPREAD (Active - Sold)        + $ 1,195,000  
 

 April Absorption (Sold to Active Ratio)     53 % 

 April Pending Absorption (Pending to Active Ratio)   55 % 

 April Closing Ratio (Pending to Sold)     97 % 
  

 April Supply     1.8 Months  Seller’s Market 

 April 3 Month Supply    1.7 Months  Seller’s Market 
 

  $1,499,999 -       .7 Months  Seller’s Market 

  $1,500,000 - $1,999,999   1.6 Months  Seller’s Market 

  $2,000,000 - $2,999,999   1.3 Months  Seller’s Market 

  $3,000,000 - $4,999,999   1.9 Months  Seller’s Market 

  $5,000,000 - $9,999,999   1.5 Months  Seller’s Market 

  $10,000,000 +     7.2 Months  Balanced Market 
 

 Balanced Market 5 to 7.9 Months     
 

 

        Price Forecasts 
 

 
  Short-Term PENDING INDICATOR Forecast for May  Down   

  Short-Term SPREAD INDICATOR Forecast for May   No Signal 

  Long-Term PRICE INDICATOR Forecast for 2022 (As of 9/1/2021) Up 
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sold listings has surged 605% 

since the shutdown.  Pending 

absorption, the ratio of active 

listings to open escrows is up 

162% in the same time frame. 

Until a sale is recorded, demand 

is hard to quantify.  One way to 

track demand before the close, is 

the number of open escrows.  I 

call this pending volume.  Year 

to date pending volume is 21% 

below the 5-year median.  So 

why is closing volume 4% above 

the 5-year median?  What could 

account for this 25% discrepan-

cy?  I can see two possible rea-

sons.  Numerous properties are 

closing off market.  8 of the 37 

closings in April sold with 0 days 

on market.  They were not      

reported as pending in real 

time.  Also, the closing ratio – 

the ratio of pending escrows to 

closed sales – was 97 percent in 

April, a record.  Interesting 

fact:  the median post covid  

closing ratio is 26% higher than 

the pre covid closing                

ratio.  Clearly, buyers – once in 

escrow – are not messing 

around. 

Make no mistake, high mortgage 

rates impede buyer affordabil-

ity.  Marginal buyers are       

precluded from buying.  That 

said, pundits claiming that high-

er rates will lead to lower real 

estate prices do not know what 

they are talking about.  In fact, 

higher rates, historically corre-

late with higher – not lower – 

California real estate prices.   

Using data compiled by the St. 

Louis Federal Reserve Bank, 
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All charts at www.LagunaGalleryRealEstate.com/charts 

going back to 1975, there have 

been 7 periods of rising mort-

gage rates.  The California 

Home Price Index was up in 6 of 

those 7 periods.  Who knew? 

If you like data, check out      

LagunaGalleryRealEstate.com 

for insightful videos, reports, 

and charts.  Have an excellent 

May and call me to take ad-

vantage of this market.  
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